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Benchmark strives to be the market leader of digitally-led, financial planning solutions

1600 adviser 

partners

£18bn

Platform 

assets

£4bn+ of 

DFM 

solutions

430+ 

dedicated 

staff

100% owned 

by 

Schroders

Significant 

growth 

capital 

backing

Proprietary 

technology 

platforms
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Our Propositions
We evolve alongside your business

Centralised recruitment / admin support

Multi-platform “CIP In A Box” with ability to customise / white label

Startup Rapid Growth Mature Succession Plan Realise

Consultancy

Finance/  Buyout

Investment 

Solutions

Outsource 

services

Technology/ 

Platform

Regulation Regulatory outsource – focus on earning fees

Integrated technology / platform – build efficiencies

Structured financial support for startup / growth / acquisition Options for sale or internal succession plan

“Business in a box” quick start
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Schroders UK Adviser Pulse Survey 
May 2021

Source: Schroders. 

Half yearly Pulse Survey of Schroders’ UK adviser clients. 
Full annual survey series started in 2014

Conducted online between 19 and 28 May 2021

Completed by 161 advisers
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Source: Schroders Adviser Pulse Survey May 2021.

As a result of the impact of coronavirus on markets, have 
any of your clients who are approaching retirement:

Retirement plans
‒ The proportion of advisers reporting 

that they have clients who have 

delayed retirement due to concerns 

about reduced capital or income has 

fallen from 49% to 34%

‒ The proportion of advisers reporting 

that they have clients that have 

brought forward their retirement date 

as their priorities have changed has 

risen from 25% to 36%

‒ Balanced against this, 29% of advisers 

also report that they have clients who 

have delayed their retirement date as 

their priorities have changed
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Key considerations in deciding your 
future

Do you NEED to sell?

How do you maximise value?

Who’s buying – and why?

Will your staff and clients be 

looked after?
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Key areas to prepare your business
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What does this mean in practice?

Be acutely aware of your client proposition / segmentation / Fees / CIP

Regulatory / Risk / Data Security

Engage your staff, let them know your intentions

Make the most of your technology

Be clear about your cost base

Simplify and document your operational processes
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Important Information

This document is intended for the named party only. It contains information which may be confidential and which may also be privileged. Unless you are the named party (or authorised to 

receive it on their behalf), you may not copy or use it, or disclose it to anyone else. 

For professional investors and advisers only.  This material is not suitable for retail clients. The views and opinions contained herein are those of Benchmark Capital. They do not 

necessarily represent views expressed or reflected in other Benchmark Capital communications, strategies or funds and are subject to change. This document is intended to be for 

information purposes only and it is not intended as promotional material in any respect. The material is not intended as an offer or solicitation for the purchase or sale of any financial 

instrument. The material is not intended to provide, and should not be relied on for, accounting, legal or tax advice, or investment recommendations. Information herein is believed to be 

reliable but Benchmark Capital does not warrant its completeness or accuracy. The data has been sourced by Benchmark Capital and should be independently verified before further 

publication or use. No responsibility can be accepted for error of fact or opinion. Reliance should not be placed on the views and information in the document when taking individual 

investment and/or strategic decisions. Past Performance is not a guide to future performance  and may not be repeated. The value of investments and the income from them may go down 

as well as up and investors may not get back the amounts originally invested. 

Issued by Benchmark Capital, Holmwood House,  Broadlands Business Campus, Langhurstwood Road, Horsham, West Sussex, RH12 4QP.  Registration No. 09404621 England. 

T: +44 (0) 1403 33 44 11   E: enquiries@benchmarkcapital.co.uk


